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	Text1: June 7th, 2011
 
This brochure provides information about the qualifications and business practices of Summit Financial Consulting, LLC.  If you have any questions about the contents of this brochure, please contact us at 
(866) 508-5175, or at the following e-mail address:  Info@summitfc.net 
 
Additional information about Summit Financial Consulting, LLC is also available on the SEC's website at http://www.adviserinfo.sec.gov
  
 
Summit Financial Consulting, LLC
Toll Free:  (866) 508-5175
 
Main Office
39090 Garfield Road, Suite 105
Clinton Township, MI 48038
Email:  info@summitfc.net
Ph: (586) 226-2100
Fax:  (586) 569-4312
www.summitfc.net
 
Okemos Office
2277 Science Parkway, Suite 7
Okemos, MI 48864
(517) 347-2550
 
Howell Office
124 State Street, Suite 200
Howell, MI 48843
(517) 579-7326
 
The information in this brochure has not been approved or verified by the United States Securities and Exchange Commission or by any state securities authority.  Registration does not imply a certain level of skill or training.  
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	Text4: Summit Financial Consulting, LLC, is a Michigan Registered Investment Advisory Firm.  Summit Financial Consulting provides financial and investment advice.  Summit Financial Consulting also provides formal written financial plans that provide retirement income planning, investment planning, college planning, investment tax planning, college planning, insurance planning, family planning, and business planning.  
 
Summit Financial Consulting offered services to the public starting in 2003.  However, the registered representatives of Sigma Financial Corporation and Sigma Planning Corporation associated with Summit Financial Consulting have been conducting business and been licensed for a varying number of years.  Please review pages 19-21 for additional information.  The principal owner of Summit Financial Consulting is Robert L. Wink, Jr.  Summit Financial Consulting's main service to existing clients is to monitor our clients overall asset allocation and diversification.  Note: Asset Allocation and diversification do not ensure a profit or guarantee against loss; they are methods used to help manage risk.  
 
Summit Financial Consulting does not currently retain power of attorney or custody of any client accounts or assets directly.  Summit Financial Consulting accounts are 100% non discretionary.  For the confidence, security, and comfort of Summit Financial Consulting's clients, it has forged partnerships with custodians which, based upon their reputation in our opinion, are excellent, including but not limited to:  Fidelity Institutional Wealth Services, First Clearing/Sigma Financial, Mid Atlantic Corporation, and Franklin Templeton.  Summit Financial Consulting does not currently manage any assets directly through Summit Financial Consulting, or charge a wrap fee within Summit Financial Consulting's registered investment advisory firm, but instead recommends independent money managers, mutual funds, annuities, and brokerage accounts through Sigma Financial Corporation and fee based portfolios through Sigma Planning Corporation, an SEC registered investment advisory firm.  
 
Summit Financial Consulting reserves the right to charge by the hour (up to $200 per hour) or per financial plan (up to $5,000), which must be stipulated in writing and pending the clients approval of the finished documents.  All fees are negotiable and can be billed or deducted directly from client accounts.  Fees are not charged in advance.  As of the date of this ADV filing, Summit Financial Consulting has zero assets under management directly. Summit Financial Consulting has no intention of managing assets directly.    
 
Because of the financial crisis, the accompanying financial hardships and losses suffered across Michigan, and the increased regulatory environment, Summit Financial Consulting currently does not charge by the hour or per financial plan.  Because of Summit Financial Consulting's customer service and performance, the majority of potential clients that are financially planned become clients through Sigma Financial Corporation or Sigma Planning Corporation and this allows us to remain profitable as individuals (Registered Representatives) despite the time and preparation involved with the creation of written financial plans.  However, no client fees or managed money passes through Summit Financial Consulting at this time.  Registration does not imply a certain level of skill or training.
 
Summit Financial Consulting will tailor our advisory services to the individual needs of the client.  Summit Financial Consulting accomplishes this by asking the clients about past experiences with brokers and the markets, as well as their risk tolerance.  Summit Financial Consulting realizes each client has unique wants and needs.  Through a thorough fact finding process, and taking advantage of our large portfolio of services offered, Summit Financial Consulting aims to tailor our advisory services to the clients unique wants and needs.   
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	Text5: Summit Financial Consulting has the right to charge by the hour (up to $200 per hour) or per financial plan (up to $5,000),  which must be stipulated in writing and pending the clients approval of the finished documents.  All fees are negotiable and be billed.  Fees are not charged in advance.  
 
As an alternative to charging fees by the hour or per financial plan, Summit Financial Consulting investment advisor representatives may recommend managed portfolios, investment, or insurance products to clients through Sigma Financial Corporation or Sigma Planning Corporation.  The investment advisor representative would then be paid a transaction based commission, or fee, through Sigma Financial Corporation or Sigma Planning Corporation.  
 
Sigma Financial Corporation is a broker dealer.  A broker dealer allows its registered representatives to recommend stocks, bonds, mutual funds (load based), annuities, and an additional wide variety of products.  All investment advisor representatives of Summit Financial Consulting are registered representatives of Sigma Financial Corporation.  This would be an alternative way for Summit Financial Consulting investment advisor representatives to receive compensation instead of charging by the hour, or per financial plan.  
 
Sigma Planning Corporation is a Securities and Exchange Commission Registered Investment Advisory Firm.  They allow their investment advisor representatives to offer fee based planning, as well as professionally managed portfolios for a fee.  All investment advisor representatives of Summit Financial Consulting are investment advisor representatives of Sigma Planning Corporation.  This would be an alternative way for Summit Financial Consulting investment advisor representatives to receive compensation instead of charging by the hour, or per financial plan.  
 
Because of the wide variety of investment options available to clients of Summit Financial Consulting, please review the fees and risks which are described in the investments prospectus, marketing materials, and/or disclosure documents.  By using our code of ethics as our guide, we strive to only recommend strategies, products, and services that benefit our clients to the best of our ability.  

If the client wishes, they may purchase the same security or investment product from a broker that is not affiliated with Summit Financial Consulting.  Because registered representatives of Sigma Financial Corporation are prohibited from conducting securities transactions away from Sigma Financial Corporation, this could potentially increase a client's costs.  
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	Text6: Summit Financial Consulting has no performance based fees or side-by-side management issues seeing as Summit Financial Consulting does not currently manage client assets within the registered investment advisory firm, Summit Financial Consulting.  
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	Text7: Summit Financial Consulting has a large portfolio of services that are offered to a variety of clients.  Summit Financial Consulting provides consulting and advice to individuals, retirement plans, trusts, estates, and business entities.  The average Summit Financial Consulting client has a liquid net worth in excess of $500,000.  However, at our discretion, Summit Financial Consulting will take on clients with less liquid net worth.  
 
Summit Financial Consulting has a large variety of individual clients, but they are typically one of the following:

Upper Middle Class Retiree(s)
 
Current AT&T Employee(s) or retiree(s) (CWA)
 
High Net Worth Individual(s)
 
Summit Financial Consulting typically provides comprehensive financial planning, including a written financial plan, regardless of the clients net worth.  After the financial plan is presented, most prospects that become clients open up a managed portfolio through Sigma Planning Corporation, a direct mutual fund, or a brokerage account through Sigma Financial Corporation.  
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	Text8: Summit Financial Consulting prides itself on research.  Summit Financial Consulting typically purchases research materials or newsletters (including stock, bond, money market, commodity, and precious metals recommendations) from three to ten research firms at a time to keep itself up to date on economic and investment trends.  Some examples of research Summit Financial Consulting reviews are Hedgeye Real-Time Risk Management, The Big Picture, The Early Warning Report, The Wall Street Journal, HSDent, Kiplinger's Weekly Tax Letter, Casey Research, The Morgan Report, etc.  When making recommendations to its clients and prospects Summit Financial Consulting takes into consideration fundamental, technical, and cyclical analysis.  This includes financial newspapers and magazines, inspections of corporate activities, corporate rating services, timing services, annual reports, prospectuses, company press releases, and filings with the Securities and Exchange commission.  Summit Financial Consulting recommends all types of securities depending upon a clients risk tolerance, excluding Futures contracts.  Please see page 22 for additional disclosures about fundamental, technical, and cyclical analysis.  
 
Summit Financial Consulting currently recommends long and short purchases of securities.  When an investor purchases a security "long", they purchase an investment at a specific price with the belief that their value will appreciate over time.  Although the vast majority of Summit Financial Consulting's investment recommendations are "long", Summit Financial Consulting also occasionally recommends shorter term inverse ("short") strategies.  In other words, Summit Financial Consulting occasionally recommends that a client invest with the hope (and earnings potential) that a particular asset will go down in value, which will provide a profit.  However, if the underlying asset goes up in value, the client will suffer a loss.  Summit Financial Consulting does its best to educate clients about the investment process.  If Summit Financial Consulting will be recommending a portfolio that has the potential to use inverse strategies, it will be discussed with the client to ensure it is appropriate for their risk tolerance.  There is a chance any investment we recommend could lose value, or even become worthless, and the client should be prepared to bear that loss.  We make every effort to avoid this by using the highest quality and highest rated investments and strategies that are appropriate for a persons risk tolerance, but there is almost always a risk of loss when it comes to investing.  
 
Past performance does not predict, and certainly does not guarantee future results.  Summit Financial Consulting will simply do its best to give recommendations based upon the research and economic indicators that are reviewed.  When using fundamental, technical, and cyclical analysis there is a great deal of risk that the conclusion Summit Financial Consulting expects will not occur, and this could cause a client to lose value in their investments, or miss out on potential gains.  Please review pages 22-24 for further risk disclosures.  
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	Text9: No member of Summit Financial Consulting has had a formal complaint or arbitration case brought up against them.  Summit Financial Consulting also does not currently have any complaints registered with the Better Business Bureau.  
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	Text10: Robert L. Wink is a registered rep with Sigma Financial Corporation, as well as an Investment Advisor Representative of Sigma Planning Corporation.  He is also a member of the Communication Workers of America Union, local 4008.
James D. Wink is a registered rep with Sigma Financial Corporation, as well as an Investment Advisor Representative of Sigma Planning Corporation.  He is also a member of the Communication Workers of America Union, local 4008.
Kenneth R. Wink is a registered rep with Sigma Financial Corporation, as well as an Investment Advisor Representative of Sigma Planning Corporation.  He is also a member of the Communication Workers of America Union, local 4008.
Wayne H. Hansen is a registered rep with Sigma Financial Corporation, as well as an Investment Advisor Representative of Sigma Planning Corporation.  He is also a member of the Communication Workers of America Union, local 4008.
Jeffrey W. Hansen is a registered rep with Sigma Financial Corporation, as well as an Investment Advisor Representative of Sigma Planning Corporation.  He is also a member of the Communication Workers of America Union, local 4008.
 
Please review pages 19-21 for further information about Summit Financial Consulting's members.  
 
The relationship between Summit Financial Consulting members with Sigma Financial Corporation and Sigma Planning Corporation has the potential to provide a conflict of interest.  For instance, when making recommendations, a investment advisor representative may recommend that a client purchase a mutual fund.  Because the investment advisor representative is also a registered representative of Sigma Financial Corporation, this recommendation could lead to a commission or fee for the benefit of the registered representative.  By using our code of ethics as our guide, we strive to only recommend strategies, products, and services that benefit our clients to the best of our ability.  
 
Summit Financial Consulting may recommend that clients use the services of several professionals in the legal, tax, insurance, and mortgage industries.  Summit Financial Consulting receives no compensation, or benefits of any kind for these referrals, other than the satisfaction of knowing that these firms and individuals will offer their best customer service to Summit Financial Consulting's clients.  Some typical referrals may include, but are not limited to:
 
Heemer, Klein, and Company P.C., our preferred CPA and tax preparer referral
Hall Financial, our preferred mortgage referral 
Action Group, our preferred automobile and homeowners insurance referral
Joseph Toia, P.C., our preferred attorney for estate planning documents
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	Text11: Summit Financial Consulting's code of ethics is best summarized by saying that it will:  "Always do our best to recommend what is in the best interest of the client."  
 
Summit Financial Consulting, LLC, ("Summit Financial Consulting" or "Adviser") takes the issue of regulatory compliance seriously and is committed to maintain compliance with state and applicable federal rules and regulations.  Additionally, Summit Financial Consulting has a position of public trust and it is our goal to maintain that trust; provide excellent service, good investment performance, and advice that is suitable.  Summit Financial Consulting places great value on ethical conduct.  Therefore, the ultimate goal of our internal policies is to challenge our staff to live up not only to the letter of the law, but also to the ideals set forth by the advisor.  
 
You may be familiar with the roles fiduciaries play in various legal situations and in certain industries.  As a Registered Investment Adviser, Summit Financial Consulting is a fiduciary to each and every client.  As such, Investment Advisors owe their clients several specific duties.  According to the United States Securities Commission (“SEC”), to which the State of Michigan defers on this topic, an Investment Adviser's fiduciary duties include:
Provide advice that is suitable; Provide full disclosure of material facts and potential conflicts of interest (such that the client has complete and honest disclosure in order to make an informed decision about services of the Adviser and about investment recommendations); The utmost and exclusive loyalty and good faith; Best execution of transactions; The Adviser's reasonable care to avoid ever misleading clients; Only acting in the best interests of clients.
 
It is Summit Financial Consulting's policy to protect the interests of each client and to place clients interests first and foremost in each and every situation.  Summit Financial Consulting will abide by honest and ethical business practices to include, but is not limited to:
 The Adviser will not induce trading in a client's account that is excessive in size or frequency in view of the financial resources and character of the account; The Adviser will make investment decisions with reasonable grounds to believe that the decisions are suitable for the client on the basis of information furnished by the customer and we will document suitability; The Adviser and its Advisory Representatives will not borrow money from clients; Will not recommend the purchase of a security without the reasonable belief that the security is registered, or the security or transaction is exempt from registration in states where investment advice is provided and based upon information the Adviser receives; Will not recommend that the client place an order to purchase or sell a security through a broker/dealer or agent, or engage the services of a broker/dealer that is not licensed, based upon information available to the Adviser; The staff of the Adviser will report all but exempt personal securities transactions (such as mutual funds) to Kenneth Wink, the Chief Compliance Officer of the Adviser as required by securities rules and regulations.   
For a list of exempt securities, please contact the Chief Compliance Officer; The staff of the Adviser is 
required to report all known or suspected violations of securities rules and regulations or the Advisor's written policies and procedures.  
If you should have any questions about how Summit Financial Consulting does business or have any concerns during the course of our professional relationship, we want to hear from you.  Summit Financial Consulting members do reserve the right to invest in our personal accounts at our own discretion and according to our own risk tolerances.  Members have the potential to gain or lose in their personal investments based upon recommendations made to their clients because they may buy or sell the same securities.  It is our policy not to "Front Run", or trade ahead of our client's transaction.  "Front Running" a client investment is a potential conflict of interest.  Please see page 24 for additional disclosures.  
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	Text12: All brokerage business recommended by Summit Financial Consulting is conducted through Sigma Financial Corporation by the advisor.  All members of the Summit Financial Consulting Registered Investment Advisory firm are registered reps of Sigma Financial Corporation.  Any trade aggregation would be conducted by Sigma Financial Corporation traders, at their discretion.  Clients engaging an advisor can benefit when the advisor aggregates trades to obtain volume discounts on execution costs.  If the client wishes, they may purchase the same security or investment product from a broker that is not affiliated with Summit Financial Consulting.  Because registered representatives of Sigma Financial Corporation are prohibited from conducting securities transactions away from Sigma Financial Corporation, this could potentially increase a client's costs.  Summit Financial Consulting does not receive any brokerage for client referrals.  Summit Financial Consulting does not permit clients to have direct brokerage through Sigma Financial Corporation.  
 
"Soft Dollars" is a term used in finance to describe a commission generated from a trade or other financial transaction between a client and an investment manager.  In the past 24 months Summit Financial Consulting has not received any soft dollars.   
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	Text13: Summit Financial Consulting has a customer service preferences document that is given to each client.  After Summit Financial Consulting receives the preferences document, Summit Financial Consulting will pro actively follow the Clients requests regarding customer service, including reviews and portfolio updates as often as the client prefers through phone, e-mail, or face to face.  At a minimum, it is Summit Financial Consulting's goal to review client portfolios with the client face to face or over the phone annually.  The servicing registered rep of Sigma Financial Corporation or Sigma Planning Corporation will review the accounts.  All members listed in item 19, pages 19-21, conduct review appointments.  Summit Financial Consulting will send commentary on the markets via e-mail to its clients (if the client wishes to receive them) at least monthly.  Summit Financial Consulting's goal is also to contact clients when market forces have created a dramatic potential threat or opportunity to the clients accounts.  However, Summit Financial Consulting may or may not achieve that goal.  The definition of "dramatic potential threat or opportunity" is determined by the clients registered representative, with the goal of taking into consideration the clients risk tolerance.  
 
During review meetings, and throughout the relationship, Summit Financial Consulting will not provide regular written reports in regards to client reviews, but does maintain the right to at its own discretion.
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	Text14: All incoming client referrals are generated because of our excellent customer service, financial planning recommendations, and performance.  Summit Financial Consulting does not compensate clients or anyone else for referrals.  
 
Any referrals that Summit Financial Consulting provides to other financial advisors, attorneys, or accountants are free of conflicts of interest.  
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	Text15: Summit Financial Consulting does not have custody of any client assets.  
 
Clients will receive statements directly from the qualified custodian, such as a bank or broker-dealer that maintains those assets.  Most client accounts can be viewed daily through the appropriate custodian via the "account access" section of our website: www.summitfc.net
 
Summit Financial Consulting does not directly debit fees from their clients' accounts and does not maintain direct custody of any client assets.  
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	Text16: Any moves the client decides to implement are done so with their approval and with their full understanding of that specific move.  Summit Financial Consulting does not retain full power of attorney, limited power of attorney, or discretion over any client accounts.  
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	Text17: Summit Financial Consulting does not accept authority to vote regarding client securities.  Clients may receive proxies directly from the custodian, or transfer agent.  Contact the proxy sending company directly with questions regarding proxies.  
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	Text18: Summit Financial Consulting does not require a prepayment of fees of more than $500 nor payment of fees six months in advance.  Summit Financial Consulting nor any associated persons have ever filed for bankruptcy.  
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	Text19: Education and Business Background - Officers
 
ROBERT WINK 
Born 1953
Post-Secondary Education: 
Attended Oakland Community College, Farmington Hills, MI 
Examinations, Licenses and Designations: 
FINRA: Series 6 and 63 
State of Michigan: Insurance Licensed 
Business Background: 
Summit Financial Consulting, LLC, Clinton Township, MI 
Member, Advisory Representative
Registered Investment Advisor 2004  - Present 
Sigma Financial Corporation, Ann Arbor, MI, Registered Representative 
Broker/Dealer 2004  - Present 
Sigma Planning Corporation (SPC), Ann Arbor, MI, Advisory Representative 
Registered Investment Advisor 2004 - Present 
QA3 Financial Corp., Omaha, NE, Registered Representative 
Broker/Dealer 2004 - 2004 
Financial Freedom Asset Management, Omaha, NE, Advisory Representative 
Registered Investment Advisor 2003 - 2004 
Freedom Financial, Inc. Omaha, NE, Registered Representative 
Broker/Dealer 2000 - 2004 
Securities America, Inc., Omaha, NE, Registered Representative 
Broker/Dealer 2000 - 2000 
Signator Investors, Inc., Boston, MA, Registered Representative 
Broker/Dealer 1988 - 2000
 
KENNETH WINK 
Born 1979 
Post-Secondary Education: 
Michigan State University, East Lansing, MI 
B.A. with honors; Major in Finance 
Examinations, Licenses and Designations: 
FINRA: Series 6, 7, 63 & 65 
State of Michigan: Insurance Licensed 
Business Background: 
Summit Financial Consulting, LLC, Clinton Township, MI 
Managing Member and Chief Compliance Officer, Advisory Representative
Registered Investment Advisor 2003 - Present 
Sigma Financial Corporation, Ann Arbor, MI, Registered Representative 
Broker/Dealer 2004 - Present 
Sigma Planning Corporation (SPC), Ann Arbor, MI, Advisory Representative 
Registered Investment Advisor 2004 - Present 
Freedom Asset Management, Inc., Omaha, NE, Advisory Representative 
Registered Investment Advisor 2003 - 2004 
Page 19, please see pages 20-22 for additional requirements for state registered advisors.
	Text20: Education and Business Background - Officers (continued)
 
Freedom Financial, Inc., Omaha, NE, Registered Representative
Broker/Dealer 2002 - 2004 
Mohn Financial Group, Bloomfield Hills, MI, Representative 
Financial and Investment Firm 2002 - 2004 
Michigan State University - Student Supervisor
University 1999-2002 
Northwestern Mutual, Okemos
Insurance Company 2001 - 2002 
Community Central Bank, Mt. Clemens, MI, Banker
Banker 2000 - 2000 
 
JAMES WINK 
Born 1982 
Post-Secondary Education: 
Western Michigan University, Kalamazoo, MI
B.A., Major in Finance
Examinations, Licenses and Designations: 
FINRA: Series 7 and 63 
State of Michigan: Insurance Licensed 
Business Background: 
Summit Financial Consulting, LLC, Clinton Township, MI Member, Advisory Representative
Registered Investment Advisor 2007 - Present 
Sigma Financial Corporation, Ann Arbor, MI, Registered Sigma Financial Corporation, Ann Arbor, MI, Registered Representative 
Broker/Dealer 2005 - Present 
Sigma Planning Corporation (SPC), Ann Arbor, MI, Advisory Representative 
Registered Investment Advisor 2008 - Present 
Representative 
New York Life, Kalamazoo, MI, Insurance Representative 
Insurance Company 2004 - 2005 
Sam's Club, Portage, MI, Clerk
Retail 1999 - 2004 
 
WAYNE H. HANSEN 
Born 1946
Post-Secondary Education: 
University of Michigan, Ann Arbor, MI
B.S. in Education with Honors
Examinations, Licenses and Designations: 
FINRA: Series 7 and 63 
State of Michigan: Insurance Licensed 
Business Background: 
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	Text21: Education and Business Background - Officers (continued)
 
Summit Financial Consulting, LLC, Clinton Township, MI, Member and Investment Advisor Representative
Registered Investment Advisor 2010 - Present 
Hansen Financial Advisors, LLC, Okemos, MI, Member and Managing Partner
LLC for Tax Purposes 2006 - Present 
Sigma Financial Corporation, Ann Arbor, MI, Registered Representative 
Broker/Dealer 1985 - Present 
Sigma Planning Corporation, Ann Arbor, MI, Investment Advisor Representative
Broker/Dealer 1985 - Present 
Hansen Financial Services, Inc. Okemos, MI, President
C-Corp for Tax Purposes 1986 - Present 
Hansen & Hansen, Inc., Okemos, MI, Owner
Inc. for Tax Purposes 1978 - Present
Minnesota Mutual Life, Lansing MI, Agent
 Life Insurance Company 1971 - 1978
 
JEFFREY W. HANSEN 
Born 1968
Post-Secondary Education: 
University of Michigan, Ann Arbor, MI
B.G.S. History, Psychology
Examinations, Licenses and Designations: 
FINRA: Series 7 and 63 
State of Michigan: Insurance Licensed 
Business Background: 
Summit Financial Consulting, LLC, Clinton Township, MI 
Member and Investment Advisor Representative
Registered Investment Advisor 2010 - Present 
Hansen Financial Advisors, LLC, Okemos, MI, Member and Managing Partner 
LLC for Tax Purposes 2006 - Present 
Sigma Financial Corporation, Ann Arbor, MI, Registered Representative 
Broker/Dealer 2004 - 2008,  2009 - Present 
Sigma Planning Corporation, Ann Arbor, MI, Investment Advisor Representative
Registered Investment Advisor 2004 - 2008,  2009 - Present
FSC Securities Corporation, Howell, MI, Registered Representative
Broker/Dealer 2008 - 2009
Hansen Financial Management, LLC, Howell, MI, Member
LLC for Tax Purposes 2002 - Present
Vestax/Multi Financial Corporation, Registered Representative 
Broker/Dealer 1998 - 2004 
NBD Financial Services, Farmington, MI, Registered Representative 
Broker/Dealer 1995 - 1997
American Express Financial Advisors, Brighton MI, Registered Representative 
Broker/Dealer 1990 - 1995 
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	Text22: Item 8 Methods of Analysis, Investment Strategies, and Risk of Loss (continued)
 
Fundamental analysis of a business involves analyzing its financial statements and health, its management and competitive advantages, and its competitors and markets. When analyzing a stock or currency using fundamental analysis there are two basic approaches one can use; bottom up analysis and top down analysis.  The top-down analyst starts analysis with global economics, including both international and national economic indicators, such as growth rates, inflation, interest rates, exchange rates, productivity, and energy prices. The analyst then narrows his search down to regional/industry analysis of total sales, price levels, the effects of competing products, foreign competition, and entry or exit from the industry. Only then does a fundamental top-down analyst narrow the search to the best business in that area.
The bottom-up Fundamental Analyst starts with specific businesses, regardless of their industry/region. The bottom-up approach assumes that individual companies can do well even in an industry that is not performing very well. This includes becoming familiar with the company's products and services, its financial stability and its research reports.  This is the opposite of "top-down investing."  
 
Technical analysis is a security analysis discipline for forecasting the direction of prices through the study of past market data, primarily price and volume.  Technicians employ many techniques, one of which is the use of charts. Using charts, technical analysts seek to identify price patterns and market trends in financial markets and attempt to exploit those patterns.  Technical analysts also widely use market indicators, some of which are mathematical transformations of price, often including up and down volume, advance/decline data and other inputs. These indicators are used to help assess whether an asset is trending, and if it is, the probability of its direction and of continuation. 
 
Cyclical analysis is the study of risk within business cycles or other economic cycles and how they affect the returns of an investment, an asset class, or an individual company's profits. Cyclical risks exist because the broad economy has been shown to move in cycles  - periods of peak performance followed by a downturn, then a trough of low activity. Between the peak and trough of a business or other economic cycle, investments may fall in value to reflect the uncertainty surrounding future returns as compared with the recent past. Cyclical risk can also be tied to inflationary risks, as some investors consider inflation to be cyclical in nature.
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	Text23: Item 8 Methods of Analysis, Investment Strategies, and Risk of Loss (continued)
 
There are additional risks with "long" and "short" positions in securities.  Please note that the following list is not exhaustive, but it is merely cited to illustrate to the potential client common forms of risk associated with investing.  
 
Market Risk - The day-to-day potential for an investor to experience losses from fluctuations in securities prices.  This risk cannot be diversified away.  In other words, a clients investment may increase or decrease in value because of market risk factors, regardless of how good a clients portfolio or individual stock may be. 
 
Inflationary Risk - The uncertainty over the future real value (after inflation) of your investment, or currency.  This is the risk that inflation will undermine the performance of your investment.  An example of inflation risk is the cost of a postage stamp back in 1980 for a 1 ounce letter was 15 cents.  The cost as of January 1st, 2011 for a 1 ounce letter is 44 cents, or nearly triple the cost.  
 
Legislative Risk - The risk that legislation by the government could significantly alter the business prospects of one or more companies or financial products, adversely affecting investment holding in that company.  This may occur as a direct result of government action or by altering the demand patterns of the company's customers.  An example of an industry with legislative risk is health care.  Drug manufacturers and health care providers must contend with many ongoing legislative issues related to Medicare, insurance coverage, and other customer payment issues.  
 
Interest Rate Risk - The risk that an investment's value will change due to a change in the level of interest rates.  An example is when an investor owns a bond that pays 5% interest.  If the interest rate being paid on new bonds rises to 10%, the value of the bond would decrease because a 5% interest rate paying bond is not as valuable as a similar bond paying a 10% rate of return. 
 
Short Risk - This is the risk that an investment's underlying price a client is shorting goes up, causing the clients investment to lose value.  There is also the potential for unlimited loss because there is no limit to the price the underlying investment can increase to.  Also, markets, over long periods of time have tended to trend upward.  An example would be an investor that sold short Ford stock in February of 2009 at $1.58.   This theoretical investor would have seen significant losses because the share price went up dramatically.  In February of 2010 the price was more than $10 a share, causing an over 500% loss to the short sale investor.    
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	Text24: Item 11 Code of Ethics, Participation or Interest in Client Transactions and Personal Trading (continued)
 
Summit Financial Consulting receives no performance based fees.
 
Summit Financial Consulting has never had any disciplinary actions, lawsuits, formal complaints, fines, arbitrations, hearings, or suspensions. 
 
Summit Financial Consulting has no relationships with issuers of securities.  
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